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Attaching a price into a home that ensures it sells quickly, but in addition yields a fair 
profit is not easy. Sellers are accountable for researching the present market values 
in their locality and assigning an acceptable value on the property offered. Some 
properties may be priced well below their market value, whereas, others can be 
more expensive. These prices are all regulated by demand and the price of 
comparable properties within an area. Regardless, sellers must price their houses 
right if they’re going to make a quick sale. 

Most sellers desire to cash in on selling their homes, therefore, they’re unlikely to 
price the home underneath the market value. The true dilemma is that numerous 
sellers are often too positive about their pricing, therefore they assign a value which 
is well higher than the selling price of comparable properties from the neighborhood. 
Sellers wrongfully assume that they may slap any price on their homes and buyers 
will probably be willing to spend the money for the price once they fall in love with 
the property. This type of thinking has limitations and is untrue since many buyers 
do their research before looking into properties, and they understand what a 
residence will be worth! Buyers don’t wish to be played with and they require a fair 
deal, so they will simply make an offer on a home in case the seller has priced it 
well. 

Overpricing homes is actually a practice that can bring about lower demand within a 
certain neighborhood. Potential home buyers which get approved for loans possess 
a set money they may spend. If many homes are priced above the median selling 
price, the home will sit out there for some time and buyers will require their funds 
elsewhere. The need for homes in the neighborhood will decrease, and essentially, 
two poorly priced homes can eventually become the downfall of a locality. Sellers 
should know a very important factor: buyers are smart and so they do their research. 

The more a home sits on the market, the less profit sellers can want to make 
whenever a buyer does come along. Properties that aren’t priced based on market 
value also receive less attention and exposure from agents which are scouting the 
region for first time homes to recommend to clients. Whenever a residence is listed 
over a real estate property website, it will also rank last in search results if it’s 
overpriced with the seller. The necessity of pricing a property at its current market 
value simply can’t be stressed enough. Not following pricing guidelines ensures that 
the house will sit longer without the interest from buyers. For Help Buying or Selling 
Real Estate in the San Antonio area please contact us. 


